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T H E  B U S I N E S S

A Fethiye business built around the
whole home
A property relationship can begin with a viewing and continue long after
the keys change hands. Angel Homes has organised its business around
that longer journey, combining estate agency, design and construction,
holiday lettings and home maintenance in the Fethiye area of Turkey. The
home is the common thread, but the work changes at each stage.
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A Fethiye business built around the
Established in 2004, the family-run
company is rooted in the local
market rather than operating solely
as a distant introducer. Its agency
base in Hisarönü, opposite the post
office and near the Monday market
square, gives the business a
recognisable place within the area
it serves. That local presence is
part of its practical proposition to
overseas clients.

The geography includes Ovacık,
Hisarönü, Çalış, Faralya and the
wider Fethiye region. These are
different settings, with different
relationships to the coast, town life
and surrounding landscape. A
buyer's idea of a home in the sun
becomes more useful when it is
connected with the everyday
character of a particular
neighbourhood.

Angel Homes works with both new-
build and resale properties,
including homes from other
developers as well as its own
projects. That gives the agency a
broader role than simply selling the
output of its construction activity. A
client can begin with the place and
the intended way of living, then
consider which kind of property
best fits the brief.

For some, an existing home will
provide the most immediate
answer. Its arrangement, outlook
and surroundings can be
experienced directly. For others,
the appeal lies in developing a
property around a more individual
set of requirements, with decisions
about the layout and design made
before the building is complete.

01.4



ANGEL HOMES Contents A FETHIYE BUSINESS BUILT AROUND THE WHOLE HOME

A Fethiye business built around the
Design and construction are
therefore central to the company's
identity. Its work includes apartment
complexes and villas, with bespoke
projects in places such as Faralya,
Hisarönü and Ovacık.
Relationships with local architects,
engineers and construction teams
provide the disciplines required to
turn a personal ambition into a
defined project.

The useful beginning is the way the
home will be used. A full-time
residence, a family holiday base
and a property intended for lettings
can call for different priorities.
Storage, access, the relationship
between indoor and outdoor areas
and the demands of maintenance
deserve attention alongside the
view from the terrace.

A construction brief makes those
questions explicit. The client can
explore how rooms should connect,
where the daily gathering places
should be and how the house
should sit within its plot. The value
of the design process is not only in
adding attractive features, but in
making the whole arrangement
serve a coherent purpose.

The lettings and maintenance side
extends the relationship into
occupation. Angel Rentals works
with properties in Ovacık, Hisarönü,
Fethiye and Çalış, handling the
practical requirements of preparing
and running a home for guests.
Cleaning, laundry, transfers and
welcome arrangements form part of
that service.
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A Fethiye business built around the
Those functions show why the
company's combined model can be
useful. A property that looks
compelling at a viewing still needs
to be looked after between visits. If
it welcomes holiday guests, the
experience depends on a
continuing programme of
preparation and follow-up rather
than the design of the building
alone.

The multilingual team works in
Turkish, English, Russian and
Arabic, reflecting a client base that
may be making decisions across
language and distance. Clear

communication becomes part of
the service itself, especially when a
project involves several
professional disciplines or an
owner who is not permanently in
the area.

Angel Homes' individual story lies
in that breadth of involvement
within one locality. It connects the
first idea of a home with the people
who design, sell, prepare and
maintain it. For a client, the
attraction is continuity: a
relationship that can remain useful
as the property moves from a plan
or a viewing into everyday life.
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Enquire with Angel Homes about this article
About A Fethiye business built around the whole home

Enquiries are not enabled yet. No message will be sent.

Your enquiry about this article

Your name

Your email address

Telephone (optional)

Privacy information

Sending disabled
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P E O P L E

Meet the Angels team
A property business is easier to understand when its responsibilities have
names. Angel Homes' team spans leadership, sales, customer service,
holiday rentals, property operations and accounting. Together those roles
describe a company that remains involved beyond the moment a buyer
chooses a home.
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Meet the Angels team

Abdulgafur Togluk, CEO · Angel Homes

Abdulgafur Togluk is Chief
Executive Officer and Emin Togluk
is Executive Director. Their
positions sit within the leadership of
the family-run business, whose
activities combine construction,
estate agency and the practical
management of homes. Keeping
those functions connected is
important to the company's
character, because one client's
relationship may pass through
several of them.

Donna Hamilton is Sales Manager.
The sales role begins with
understanding a client's priorities,
but it also requires a clear view of
the properties and areas under
consideration. A useful shortlist is
not simply a collection of similar

prices; it should help the buyer
recognise the differences that will
matter after the initial excitement of
a viewing.

Sales Executives Cagla Oflazoglu,
Tracy Eastham and Mert Ayhan
add to that client-facing team. Their
work sits within a portfolio that
includes both new-build and resale
homes around Fethiye. The
breadth of the offering means the
conversation can begin with the
client's needs rather than being
confined to one development or
one type of building.

Local knowledge has a practical
value in those discussions. The
character of a street, the
relationship with nearby amenities
and the feel of an area at different
times can all influence whether a
home suits someone. An estate-
agency service becomes more
useful when it can connect the
property itself with that wider
setting.
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Meet the Angels team

Emin Togluk, executive director · Angel Homes

Denise Toraman works in Customer
Services and Holiday Rental. That
role introduces the next stage of
the relationship: the home as a
place that someone will actually
use, or a property that will welcome
other guests. Questions about
preparation and service can be
quite different from the questions
that dominated the purchase.

Ahmet is listed within Holiday
Rentals and Property Operation.
The operational side concerns the
practical continuity of the home,
particularly when an owner is away.
A guest's experience depends on a
property being ready, maintained
and understandable, not only

attractively photographed when it
was first placed on the market.

Dilek Isıldak works in Accounting.
Financial administration provides
another form of continuity across
the business's different activities. A
construction project, a sale and an
ongoing rental relationship each
involve information that needs to be
organised clearly, giving the client
and the company a workable
record of the service.

The wider design-and-build activity
brings local architects, engineers
and construction teams into the
picture. These are separate
professional disciplines, each
contributing a part of the project.
The agency's knowledge of the
client's aims needs to connect with
the technical decisions that
determine what can be constructed
and how the home will function.
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Meet the Angels team
Language is another part of the
team's usefulness. Angel Homes
identifies Turkish, English, Russian
and Arabic within its service. A
client working across borders may
be discussing both a personal
preference and a technical
question; being able to
communicate those clearly helps
keep the project grounded in what
the person actually means.

The two operating settings also
reflect the range of work. The
Hisarönü office provides a point for
property enquiries, while the rentals
team is associated with Nefes
Breakfast Restaurant in Ovacık.

They connect the public-facing
agency with the more continuing
rhythm of looking after homes and
guests.

The collective picture is of a team
organised around stages of the
property relationship. Leadership,
sales, customer care and
operations are different
responsibilities, but the client
should be able to recognise a
continuing thread between them.
The home becomes more than a
completed transaction when the
people behind the service remain
part of its next chapter.
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Enquire with Angel Homes about this article
About Meet the Angels team

Enquiries are not enabled yet. No message will be sent.

Your enquiry about this article

Your name

Your email address

Telephone (optional)

Privacy information

Sending disabled
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D E S I G N  &  B U I L D

Designing a home for the way it will be
used
The most important decision in a bespoke home is often made before a
particular material or finish is chosen. It is the decision about how the
place should work. Angel Homes' design-and-build activity begins with
that broader brief, connecting a client's ambitions with the practical
possibilities of a site and a construction project.
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Designing a home for the way it will be
Fethiye and its surrounding areas
offer different settings for that
conversation. A villa in Faralya may
be considered in relation to
landscape and outlook, while a
home in Hisarönü or Ovacık may
be chosen for a different balance of
access and daily activity. The place
should help shape the brief rather
than serve only as a backdrop to a
standard house.

The intended pattern of occupation
is equally important. A family using
a home for several weeks at a time
may want different storage and
social spaces from someone
planning to live there throughout
the year. A property that will also
welcome holiday guests introduces
another set of practical questions
about preparation, use and
maintenance.

A good plan makes those priorities
visible. The route from kitchen to
terrace, the position of a bedroom
and the relationship between
shared and private areas influence
daily life more consistently than a
single decorative feature.
Designing them together gives the
house a coherent rhythm rather
than a collection of individually
attractive rooms.

Outdoor space is part of that
rhythm. A pool, garden or terrace
can become a principal living
setting, but it also needs to relate
sensibly to the interior. Where
people sit, how they move between
shade and sun and how the space
is looked after all belong within the
same conversation.
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Designing a home for the way it will be
Angel Homes' work with local
architects and engineers brings
different expertise to those
decisions. The architectural idea
needs a technical response, and
the construction team needs clear
information from which to work. The
client's brief becomes more useful
as it develops from a general
aspiration into decisions that can
be coordinated.

The company's experience
includes apartment complexes as
well as individual villas. That
broadens the design question
beyond one type of home. Shared
areas, access and the relationship
between neighbouring properties
can become important parts of an
apartment project, while an
individual villa may allow a different
degree of control over the plot and
arrangement.

Choosing an existing home
presents another route. The buyer
can experience a finished layout
and consider how well it fits the
intended use. A resale property
may offer qualities that are difficult
to reproduce in a new project, while
also inviting a different discussion
about changes, maintenance and
the way the owner wants to settle
in.

The rental and maintenance
service gives the company a
perspective on what happens after
the design decisions have been
made. Preparing a property for
guests brings attention to durable
choices, clear operation and the
practical routines of cleaning and
laundry. A home that is
straightforward to run can provide a
better experience for both the
owner and the people staying
there.
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Designing a home for the way it will be
This is where the construction and
service sides of the business can
inform one another. The person
thinking about a room's
appearance is not the only person
with a useful view; those who will
maintain it or prepare it for the next
stay can identify details that affect
its everyday success. A considered
project makes space for those
perspectives early enough to
matter.

For an overseas owner, continuity
is particularly valuable. Questions
may arise when the person is far
from the property, and a local

service can help connect the next
decision with the history of the
home. The relationship is strongest
when the initial ambition remains
understandable to the people
providing support later.

The result should be a home
whose pleasures are supported by
its practical arrangement. A
generous terrace, a comfortable
bedroom and an inviting living
space become more satisfying
when they work together naturally.
That is the real promise of a
thoughtful brief: a property shaped
around the life it is intended to hold.
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Enquire with Angel Homes about this article
About Designing a home for the way it will be used

Enquiries are not enabled yet. No message will be sent.

Your enquiry about this article

Your name

Your email address

Telephone (optional)

Privacy information

Sending disabled
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Contact Angel Homes
Use the company’s official website for business enquiries about this article.

Contact Angel Homes on its official website ↗

Published company contact details
Head office: Ölüdeniz Mh. 164 Sk. No:13/I, Fethiye, Muğla, Türkiye | +90 252 616 65 87
Sales office: Cumhuriyet Cad. No.2, Ölüdeniz Mah., 48300 Fethiye–Muğla, Türkiye | +90
544 550 6470 | Office +90 252 616 77 18 | info@angelhomes.com.tr |
info@angelsturkey.com

Further reading

Further reading · www.angelhomes.com.tr

Further reading · www.angelhomes.com.tr

Further reading · www.angelhomes.com.tr

Further reading · www.angelhomes.com.tr

Image credit: Architectural design visual. Angel Homes. Original image and credit . Image may be cropped
for the layout.
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